
Drama Games 
 
 
Family Portrait 
Family portraits have a distinct character about them, don’t you agree? 
Gather a group of 15-25 people for this activity. 
How it’s done 
In this game, each group is given a title for a family picture that they have 
to mimic and pose for. It’s a comical family tableau! Some examples are 
“Family of Aliens,” “Family of Chickens,” “Worried Family.” There’d surely 
be laughter all around this session as players portray the funniest 
characters. 
 
Yes, lets! 
Although used mostly in drama groups, this improv game is still great for 
remote environments as a warm-up game or as an icebreaker. 
How it’s done 
To start, one player states the activity, everyone replies with “Yes, let's!” and 
acts out the given activity. For example, the player says, “Let’s jump in 
place.” The rest of the group then shouts “Yes, let's!” and starts jumping in 
place. Continue the routine until everyone had the chance to make their 
suggestion. 
 
 
Number Count 
This is another easy game to play that isn’t just limited to virtual teams. It 
involves each participant practicing active listening. 
How it’s done 
A group of 20 or more people will count from 1 to 20, one person at a time 
but will not follow a specific order or pattern. Two people may say the same 
number at the same time. When this happens, the group will have to start 
over from the beginning. 
 
 



One Word Story 
Words grouped may form 
See How We Can Unite Your Team 
While Saving You Huge Amounts of Time 
Activities Teams Love - Find the perfect selection of team-building events. 
Manage Events Company-wide - Manage your team events with ease 
a thought, a sentence. A series of sentences going towards one thought 
may tell a story. That is exactly what this activity is all about. It 
demonstrates storytelling, vocabulary, and ultimately storytelling. 
 
Sell It To Me 
Sell It To Me flexes players’ persuasion and sales skills as well as improv 
abilities. Each player has ten to fifteen seconds to grab a nearby object. 
Then, the player must develop a convincing one minute or less sales pitch 
to sell the item to the group. The audience can rate each sales pitch on a 
numerical scale, and the actor with the highest score at the end wins. To 
keep the element of surprise, you can call for sales pitches in between 
other improv activities. 
 
 


